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I work one-on-one with
my clients in helping them
achieve their financial
goals. I consider myself
their financial resource for
any questions or concerns
they may have. Everyone’s
situation will change and it
is important to respond to
those changes accordingly.
I confidently express to my
clients that I am only a
phone call away.
In 2011, you were featured in a Black Enterprise article titled
“Breaking the Cycle.” What did it mean
to you, being featured with your father
in particular?
This was a special moment for me. I
was 24 at the time and still remember the
phone call from BE along with the exact
conversation. Being an only child, I

have a great relationship with my
father (mother too) that extends far
beyond the business surface. Born and
raised in East St. Louis, IL, my father
has made so many sacrifices with the
purpose of leaving a legacy and making things better for me. He then challenges me to do the same for my children when I become a
father. From playing basketball, pledging Kappa
and now working in the
financial industry, I have
followed my father’s footsteps without him forcing
me. So this was not only a
great father-son experience
for me, it also served as a
time for us to get a message out to our people.
What are some of the
biggest challenges you’ve
seen in the financial
industry in the last few years?
Trust, confidence and lack of
knowledge. I sincerely believe that
“people don’t care about what you
know, until they know that you care.”
Therefore, I am intentional on personally getting to know my clients so we
can build a solid foundation for our
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relationship moving forward. Listening
is important. I hear clients, as they
express their uncertainty in the market
and sometimes just don’t understand the
basics of financial planning. That is why
I am passionate in educating the clients I
serve. Most of the time I realize our
people do care; sometimes it’s a matter
of us simply not knowing.
What lead you to assist in creating
“Kicks 4 the City” a shoe drive for the
homeless?
My Bishop, Geoffrey V. Dudley, Sr.,
always challenges us to use our influence
to be “life-changers” throughout our
community. Outside of Culinaria downtown St. Louis, a 24 year-old homeless
man named Montrel, who was asking for
change, approached me. After initially
saying no, The Lord put this feeling
inside me that I will never forget.
Subsequently, I got out of my car and
started a conversation that lasted well
over 15 minutes. During our talk, I
noticed two things; Montrel was a very
bright man with great potential, and he
had a large hole in each of his worndown sneakers. I asked him if those
were his only shoes and his response was
“yes.”

